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of announced transactions for any single 
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both sectors. From a market depth per-
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$100 million.  
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opportunity, but perhaps at ever escalat-
ing prices. Health care REITs’ share of 
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More Records Shattered In July With Unprecedented Sales    

  ...continued on page 2    

We have long assumed 
that the concept of a true 
summer vacation had 

long gone out the window. With cell 
phones and iPads, there is no escape. 
Just like there is no escape from this 
record-setting acquisition market. 
We had half expected the activity to 
show some signs of slowing down 
DIWHU� WKH� WRUULG� ¿UVW� DQG� VHFRQG�
quarters. After all, where are all 
these properties coming from? Not 
only did the slowdown not occur, but 
we do not remember ever having a 
month with more than 30 announced 
transactions in our sector. Until now. 

Admittedly, talking about 
monthly records is a little bit of 

a stretch, but when a record second 
quarter of 60 acquisitions (up from the 
preliminary 57 in last month’s story) 
is followed by 33 transactions in July 
alone, that certainly makes a statement 
about how strong and deep this market 
is. Another indicator as to the breadth 
of the market is that in July there were 
only two transactions above $100 mil-
lion in value (both in the skilled nursing 
sector), and only four others above $50 
million (all four in seniors housing). 
This does not include any possible 
large transactions that the Big Three 
REITs may have completed but have 
not reported, but we have not heard of 
any jumbos that closed recently.  

5(,7ඌ�&ඈඇඌඈඅංൽൺඍංඇ��%ඎඍ�0ඈඋൾ�&ඈආංඇ

 ...continued on page 18  

Investors have been worried 
about where the growth is going 
to come from with the growing 

number of health care REITs in 
the market, and we are just talking 
about those with a primary focus on 
seniors housing and care. Trying to 
maintain or increase their growth 
rates has been just one of the reasons 
why several REITs have expanded 
their RIDEA portfolios in order to 
capture a greater share of what is 
expected to be an increasing level 
RI� FDVK� ÀRZ� DV� RFFXSDQF\� UDWHV�

Health Care REITs Continue To Increase Their Market Share

increase and monthly rental fees can 
grow. At least until the new develop-
ment wave impacts the market in 2016 
and beyond. Most have also expanded 
LQWR�WKH�PHGLFDO�RI¿FH�EXLOGLQJ�PDUNHW��
although initial returns can be lower. 

The number of publicly traded 
health care REITs is now at an all-time 
high, and several of the non-traded 
REITs have been some of the most 
SUROL¿F�EX\HUV�LQ�WKH�PDUNHW��7KLV�EHJV�
the question, is there enough inventory 
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continued from page 1...

The month of July also had some interesting char-
acteristics which may come as a surprise to some. The 
dollar value between skilled nursing and seniors housing 
was almost identical, with $522 million and $508 mil-
lion, respectively, where disclosed prices were available, 
excluding two acquisitions in Canada. In addition, the 
quality appears to keep on rising, or else the bidding is 
getting even more competitive (and it is most likely both), 
as the average price paid in the skilled nursing sector was 
$87,000 per bed in July compared to the record $73,300 
per bed in 2013. This included nearly 6,000 beds with 
prices in the month. On the seniors housing side, the 
average price paid for assisted and independent living 
combined was just over $178,000 per unit, higher than 
the $164,000 per unit in 2013. This included nearly 2,850 
units with prices in July but excluded the Canadian deals.  

As readers may know, we don’t believe in quarterly 
cap rates because the market does not change that quickly 
and the data set when broken out by property type is not 
a large universe by quarter. In addition, the other reason 
why we don’t believe in the meaningfulness of quarterly 

cap rates is because, unlike other real estate sectors, from 
the time a deal is put under contract to the time it closes 
can easily take three to six months for seniors housing, 
and three to 12 months or more for skilled nursing. Con-
sequently, you would be combining deals that were agreed 
to in what could be very different economic or cost of 
capital climates. We are now going to break our own rule 
and inform you that for seniors housing, the average cap 
rate appears to be close to 8.0% in July (a range of 6.1% 
to 10.6%) and for skilled nursing it was close to 11.0% 
(a range of 8.1% to 14.0%). The takeaway, if relevant, is 
that while investors are clamoring for private pay seniors 
housing, it is the often-maligned skilled nursing side of the 
business that is seeing unparalleled strength. The just an-
nounced 2.0% net increase in Medicare rates for the 2015 
¿VFDO�\HDU�VKRXOG�DGG�D�OLWWOH�MXLFH�WR�WKH�PDUNHW�DV�ZHOO��

Speaking of cap rates, on one of our webinars this 
year on the seniors housing and care M&A market when 
we disclosed the results for 2013, an attendee suggested 
that when we do our cap rate analysis, we do it on a per-
unit and per-bed weighted average basis. For 20 years 
the average prices we calculate have been on a unit and 
bed weighted basis, so why not the cap rate? We are in 
the process of going back to 2000 to see what difference 
there was when weighting the cap rates by beds or units.  

On a preliminary basis, in 2013 it appears that on a 
weighted average basis assisted living sales had an aver-
age cap rate that was about 50 basis points lower than a 
non-weighted basis (8.2% vs. 8.7%), while independent 
living was 70 basis points lower (7.5% vs. 8.2%). The 
results for skilled nursing were very similar, with the 
bed-weighted average coming to 12.4% compared with 
������ZKHQ�QRW�ZHLJKWHG��7KH�PRVW�VLJQL¿FDQW�¿QGLQJ�LV�
that when the markets strengthen, the spread between the 
WZR�ZLGHQV��VXFK�DV�LQ��������EXW�LQ�GLI¿FXOW�PDUNHWV�ZLWK�
either higher capital costs or lack of liquidity, the gap nar-
rows and in some years reverses itself. We can’t remember 
who made the suggestion (please call us), but thank you, 
and it will now be included in our annual statistics in future 
editions of The Senior Care Acquisition Report.               

 6ංඅඅൾൽ�1ඎඋඌංඇ�$ർඊඎංඌංඍංඈඇඌ�

The skilled nursing market continues to astound us, 
not just with the volume of transactions, but also the valu-
ations. There were at least six transactions in July with 
prices above $100,000 per bed (a level that used to be the 
exception), one deal that was just under $100,000 per bed 
and a few others that might have been at these levels but 
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7KH�3URYLGHUV
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6NLOOHG�1XUVLQJ

AdCare Health Systems ADK  $4.71   $80.8  10% 10%  $4.90   $3.62 
Diversicare Healthcare  DVCR  6.98     40.3  -8 50  8.25   4.56 
Ensign Group(1) ENSG  32.93   722.5  6 37  33.63   20.22 
Kindred Healthcare KND  23.90    1,310.0  3 21  26.81   12.95 
National HealthCare NHC 54.96   789.2  -2 2  58.92   45.30 
Skilled Healthcare Group SKH  5.95   230.5  -5 24  7.15   4.08 

$VVLVWHG�,QGHSHQGHQW�/LYLQJ

Brookdale Senior Living BKD  34.65    4,280.0  4 27  36.18   24.42 
Capital Senior Living CSU  24.64   689.9  3 3  26.89   19.87 
Five Star Quality Care FVE  $4.57   224.1  -9 -1 6.09 4.41

 (1) Ensign Group split off its real estate into a REIT effective June 1, so the 52-week high and low have been adjusted.  

we have not discovered the price (yet). At the other end of 
the spectrum, we are not seeing many of those $25,000 per 
bed to $45,000 per bed deals that were so commonplace 
in the past. It is not yet clear whether they are not on the 
market, or that buyers and lenders are less interested in 
that 40-year old building with an 85% Medicaid census 
and little prospect to increase the Medicare patient days.  

7KHUH�ZDV�DOVR�DQ�XQXVXDO�QXPEHU�RI�QRW�IRU�SUR¿W�
VHOOHUV�WKLV�PRQWK��,Q�WKH�¿UVW�WUDQVDFWLRQ��WKH�$UFKGLR�
FHVH�RI�3KLODGHOSKLD�entered into an agreement to sell its 
SRUWIROLR�RI�¿YH�VNLOOHG�QXUVLQJ�IDFLOLWLHV��RQH�&&5&�DQG�
one assisted and independent living community for $145.0 
million, or $101,750 per bed/unit. The properties include 
approximately 1,215 nursing beds, 150 independent living 
units and 60 assisted living units. Approximate revenues 
and adjusted EBITDA in 2013 were $138.0 million and 
$3.9 million, respectively, but we assume the buyer has 
ELJ�SODQV�WR�LQFUHDVH�WKDW�FDVK�ÀRZ�QXPEHU��7KLV�LV�D�KXJH�
deal for New York-based &HQWHU�0DQDJHPHQW�*URXS, as 
it will increase its portfolio by 50%. .30* represented 
the seller in the transaction, which is expected to close by 
the end of the year.  

In the highest-value acquisition of the month, a lo-
cal New York investor purchased the 240-bed +XFOHV�
(SLVFRSDO�1XUVLQJ�+RPH in Brooklyn, New York for 
approximately $30.0 million, or $125,000 per bed. This 
facility was built in 1995 with 280,000 square feet. Oc-

cupancy was 89% with a Quality Mix of just 11%, and 
the rest was Medicaid. The buyer, which owns four other 
skilled nursing facilities in New York, formed a not-for-
SUR¿W�WR�FRPSOHWH�WKH�SXUFKDVH�LQ�RUGHU�WR�DVVXPH�DERXW�
$21 million in tax-exempt bond debt. The facility had 
been losing nearly $500,000 per year on revenues just 
over $21.0 million, but the buyer started managing the 
seven-story facility in 2012 and was able to turn opera-
tions around by the closing of the deal. Pro forma revenues 
and EBITDA may be closer to $23.4 million and $3.5 
million, which would support the purchase price. Joshua 
Jandris and Mark Myers of 0DUFXV�	�0LOOLFKDS guided 
the buyer and seller through what became a challenging 
process which included taking in close to 200 displaced 
nursing facility residents from another facility owned by 
the seller that was hit hard by Hurricane Sandy. Kevin 
Pendergest of 6WUDWHJLF�$OOLDQFH�1HWZRUN advised the 
seller in the transaction.     

Another county-owned skilled nursing facility in 
New York has gone the way of private ownership. 6WHXEHQ�
&RXQW\�+HDOWK�&DUH�)DFLOLW\ in Bath has been sold to a 
private operator for approximately $11.0 million, or just 
over $104,000 per bed. The facility was quite new, having 
been built in 2008 for a total cost of $19.5 million, but it 
ZDV�PDUJLQDOO\�SUR¿WDEOH�ZLWK�UHYHQXHV�RYHU�����PLOOLRQ��
which included transfer payments from the state which 
the buyer will no longer receive. The 105-bed facility had 
an occupancy rate of 93%, of which 80% was Medicaid. 
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Under new management, we expect pro forma revenues 
and EBITDA to be close to $9.5 million and $1.5 million, 
respectively, which would result in a forward cap rate close 
to 13.5%. Joshua Jandris and Mark Myers of Marcus & 
Millichap represented the seller in the transaction. 

Jandris and Myers, together with Charlie Hilding 
RI�0DUFXV�	�0LOOLFKDS��VROG�DQ�DGGLWLRQDO�QRW�IRU�SUR¿W�
skilled nursing facility. The 199-bed facility is located in 
Cincinnati, Ohio, was built in 1965 with renovations in 
1978 and $500,000 in capex in 2011, and has an occu-
pancy rate of 93% with a 22% Quality Mix.  Annualized 
2013 revenues and EBITDA were approximately $14.55 
million and $2.6 million, respectively. The buyer was a 
Chicago investor, who paid $20.0 million, or $100,500 
per bed. That resulted in a 13.0% cap rate. &DSLWDO6RXUFH�
%DQN� ZDV� WKH� OHDG� OHQGHU� IRU� WKH�PRUWJDJH� ¿QDQFLQJ��
together with 2[IRUG�)LQDQFH.   

Ever since its split into an operating company and a 
separate REIT, 7KH�(QVLJQ�*URXS (NASDAQ: ENSG) 
has been busier than ever. In July, however, it announced 
one of its most unusual transactions. This acquisition 
involves the .HLUR�6HQLRU�+HDOWK&DUH portfolio of four 
properties in the Los Angeles, California market. It was 
unusual because these properties cater to the aging Japa-
nese American community, and they provide culturally 

sensitive programs to the residents. The staff, food, décor 
and management are all Japanese-based, and the proper-
ties have been well maintained. Staff from Keiro will 
remain involved to help maintain the Japanese culture, 
but we understand that certain people at Ensign are no 
strangers to the culture and the language. Included in the 
portfolio are a 300-bed skilled nursing facility, a 98-bed 
skilled nursing facility, a 90-bed intermediate care facility 
and a 127-unit assisted living community. Overall occu-
pancy is 94.5%. Although pricing details have not been 
disclosed yet, we assume the value is greater than $65,000 
per bed. Chris Hyldahl of %OXHSULQW�+HDOWKFDUH�5HDO�
(VWDWH�$GYLVRUV represented the seller in the transaction, 
which is expected to close in the fourth quarter. Ensign also 
closed on the acquisition of a 67-bed nursing and rehab 
facility in Longview, Washington, that it will be operating 
under a long-term lease. This deal is expected to be mildly 
accretive to 2014 earnings. 

New Jersey-based 7U\NR� 3DUWQHUV is having a 
busy summer. In addition to two skilled nursing facili-
ties in Massachusetts it recently closed on, the company 
just acquired a 120-bed skilled nursing facility in West 
Baltimore, Maryland for approximately $9.0 million, or 
$75,000 per bed. The facility was built in 1996 and oc-
cupancy was 83%, with a small 10.5% Quality Mix. Last 
year, revenues and EBITDA were approximately $10.7 
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million and $600,000, respectively, but Tryko didn’t 
EX\�LW�IRU�WKDW�VPDOO�RI�D�UHWXUQ��7KH�QRW�IRU�SUR¿W�VHOOHU��
Louisiana-based )RXQGDWLRQ�+HDOWK�6HUYLFHV��KDG�¿QDQ-
FLDO�WURXEOHV�ZLWK�WKH�IDFLOLW\��ZKLFK�¿OHG�IRU�EDQNUXSWF\�
protection in 2012. Our estimate is that Tryko will be 
able to at least double the EBITDA by year two, which is 
what we assume 7KH�3ULYDWH%DQN��ZKLFK�¿QDQFHG�WKH�
acquisition, is expecting as well.     

,Q�WKH�IRU�SUR¿W�VDOHV��WKH�ODUJHVW�WUDQVDFWLRQ�RI�WKH�
month involved a portfolio of 13 owned skilled nursing 
facilities and one leased facility in Virginia (11), Maryland 
(2) and Pennsylvania (1). The real estate of these facili-
ties had been owned by executives of  &RQVXODWH�+HDOWK�
&DUH��DQ�DI¿OLDWH�RI�)RUPDWLRQ�&DSLWDO, and Consulate 
had been managing them. Formation has purchased the 
properties with 1,658 beds for approximately $150.0 
million, or about $90,000 per bed, and leased them to 
Consulate, which operates about 200 facilities nationwide, 
putting it in the top six in the country. We have estimated 
EBITDA for the portfolio to be in the range of $18.5 mil-
lion to $19.0 million, which yields a market cap rate of 
12.5%. Formation completed this acquisition with its joint 
venture partner 6DIDQDG�/LPLWHG. 

In another portfolio sale, Illinois-based 3ODWLQXP�
+HDOWK�&DUH sold nine of its Missouri skilled nursing 

facilities with 732 beds to $PHULFDQ� 5HDOW\� &DSLWDO�
+HDOWKFDUH�7UXVW (NYSE: HCT) for just over $42.35 
million, or $57,800 per bed. Platinum purchased these 
facilities from 'HDFRQHVV�/RQJ�7HUP�&DUH in 2011 for 
DERXW�������PLOOLRQ�DQG�KDG�MXVW�UH¿QDQFHG�WKHP�D�IHZ�
months ago. In the Deaconess deal three years ago, there 
were two additional properties which were not included 
in this sale. Annualized revenues and EBITDA are $34.75 
million and $3.63 million, but it was underwritten based 
RQ�D�SURMHFWHG�FDVK�ÀRZ�WKDW�PD\�EH������PLOOLRQ�EDVHG�
on improved occupancy and a new Missouri rate increase. 
So, Platinum paid off all its $29 million of new debt, for 
net proceeds of more than $13 million from the sale, and 
VWLOO�NHHSV�WZR�IDFLOLWLHV��RQH�RI�ZKLFK�LV�TXLWH�SUR¿WDEOH��
free and clear. All in a day’s work for Platinum’s CFO, 
Paresh Vipani. Nice job.  

2PHJD�+HDOWKFDUH� ,QYHVWRUV (NYSE: OHI) pur-
chased three skilled nursing facilities in South Carolina 
(2) and Georgia (1) with a total of 345 beds. Known as 
the /DXUHO� %D\H�+HDOWKFDUH portfolio, these facilities 
were built between 1971 and 1974. The purchase price 
was $34.6 million, or $100,300 per bed. Revenues and 
EBITDA were approximately $27.2 million and $4.6 
million, respectively, which resulted in a 13.3% cap rate. 
The census was a strong 93% with 22% Medicare and 
insurance. The REIT purchased the properties from a 
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small regional company and then leased them to an exist-
ing tenant and folded them into their master lease. (YDQV�
6HQLRU�,QYHVWPHQWV represented the seller and procured 
¿YH�RIIHUV� LQ� WZR�ZHHNV��/DVW�PRQWK�ZH� UHSRUWHG�RQ�D�
purchase of three facilities by $YLY�5(,7 (NYSE: AVIV) 
in Missouri, and Evans Senior Investments represented the 
seller on that transaction as well. 

Omega also purchased a 125-bed skilled nursing 
facility in Texas from a local group of investors. This fa-
cility was built in 2009 and has occupancy of about 80%. 
Revenues and EBITDA were approximately $6.8 million 
and $1.06 million, respectively. With a purchase price 
of $8.2 million, the resulting cap rate was close to 13%. 
Omega found this acquisition and brought it to an existing 
tenant relationship, adding it to the operator’s master lease 
with an initial yield of 9.75%.  

In yet another high-value transaction, Maryland-
based 7UDQVLWLRQV� +HDOWKFDUH purchased a 120-bed 
skilled nursing facility in Pennsylvania that also, oddly, 
has just two independent living units. The facility was built 
in 1983, and while occupancy has been somewhat low at 
79%, the Quality Mix is a solid 44%. In 2013, annualized 
revenues and EBITDA were approximately $9.14 million 
and $930,000, respectively, but that was expected to grow 
under new management to approximately $10.05 million 

and $1.425 million, based on higher occupancy of 86%. 
The purchase price was approximately $14.0 million, or 
$114,750 per bed, and Joshua Jandris, Mark Myers and 
Charlie Hilding of Marcus & Millichap represented the 
seller.   

A regional owner/operator based in Chicago pur-
chased a 97-bed skilled nursing facility in Middleton, Wis-
consin for $6.45 million, or $66,500 per bed. The facility 
was built in 1975 with additions in 1989 and 1993, and 
occupancy was just 77%. This was .LQGUHG�+HDOWKFDUH’s 
(NYSE: KND) last facility in the state, and the company 
has been shedding either underperforming nursing facili-
ties or those not in one of its targeted markets for growth. 
In 2013, revenues and EBITDA were approximately $7.5 
million and $525,000, respectively, which is just a 7% op-
erating margin (closer to 12% before a management fee). 
There is a lot of extra space in the building (431 square 
feet per bed), and it is in a good location in the Madison 
MSA. Mark Davis of +HDOWKFDUH�7UDQVDFWLRQV�*URXS 
represented the seller. 

Mr. Davis also represented the seller in the sale of a 
112-bed skilled nursing facility in Houston, Texas. This 
property was built in 1966 and rehabbed in 1996. While 
the license is for 112 beds, only 104 beds are in service, 
and occupancy is 74%. A regional operator based in New 
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York, but with about 10 facilities in Texas, paid $4.41 mil-
lion, or $42,400 per operational bed. In 2013, revenues and 
EBITDA were about $6.1 million and nearly $400,000, 
respectively, resulting in a 9.0% cap rate, but with the 
economies of scale and presumed management expertise 
in Texas, the buyer should be able to improve on census 
and the low operating margin. 

In a deal with no price, +HDOWK&DUH�5(,7 (NYSE: 
HCN) purchased a 120-bed skilled nursing facility in New 
Jersey and leased it to *HQHVLV�+HDOWKFDUH�&RUSRUDWLRQ. 
Genesis already operated another nursing facility in the 
same market and closed a third facility it recently pur-
chased. As a result, this newly leased facility is full, and 
Genesis plans on investing up to $1.6 million in capital 
improvements.   

  6ൾඇංඈඋඌ�+ඈඎඌංඇ�$ർඊඎංඌංඍංඈඇඌ 

Without sounding like a broken record about the 
record M&A activity, the seniors housing side of the busi-
ness produced a record 18 separate transactions in July, 
a record for any month in any year. Half of these came 
with prices between $160,000 per unit and $350,000 per 
unit, which has been driving average prices up. And let’s 
not forget that %URRNGDOH�6HQLRU�/LYLQJ (NYSE: BKD) 
just closed on the grandaddy of them all with its purchase 

of (PHULWXV�6HQLRU�/LYLQJ, creating the largest seniors 
housing company in the world by a factor of three. 

Leading the pack with three separate acquisitions 
was &DSLWRO� 6HQLRUV� +RXVLQJ (CSH), two of which 
ZHUH�ZLWKLQ�VSLWWLQJ�GLVWDQFH�RI�WKHLU�FRUSRUDWH�RI¿FH��,Q�
WKH�¿UVW�DFTXLVLWLRQ��DQG�ORZHVW�FRVW�SHU�XQLW��&6+�SXU-
chased a 106-unit age-restricted retirement community in 
Annapolis, Maryland that was built in 2002 and is 100% 
occupied. Some people argue that the only reason why a 
property is 100% occupied is because the rental rates are 
too low. That may be so, but the positive side for a buyer is 
WKDW�LW�GRHV�SURYLGH�IRU�VRPH�QLFH�ÀH[LELOLW\��7KH�SXUFKDVH�
price was $18.375 million, or $173,350 per unit, for a cap 
UDWH�RI������RQ�WUDLOLQJ����PRQWKV�FDVK�ÀRZ��&RPSDUDEOH�
full-service independent living community monthly rental 
rates are almost double what this property is currently 
getting in the market. Although there are no plans that we 
know of, there is existing interior space available for a din-
ing room, as well as space to build a commercial kitchen, 
so at any time the new owner can make that decision and 
would seem to be in a good position to lift rates higher but 
still keep them below the IL market rates of about $4,000 
per month. If not, they can keep humming along at 100% 
occupancy with annual rate increases a little higher than 
cost increases and just clip their coupons. Not a bad posi-
tion to be in. 
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At a slightly higher per-unit price point, CSH pur-
chased a 72-unit assisted living and memory care commu-
nity in Manassas, Virginia for $14.1 million, or $195,800 
per unit. This community was built in 2000 and has 48 
assisted living units and 24 memory care units. Occupancy 
was a high 95% to 98%, but monthly rates are considered 
to be a little low for the market, which may be helping 
that census number. Recent revenues and EBITDA were 
$3.95 million and $750,000, respectively, which resulted 
in a very low operating margin of 19% considering the 
high occupancy. That’s not going to last long, and pro 
forma revenues and EBITDA are closer to $4.35 million 
and $1.3 million, respectively, giving effect to slightly 
higher rates and reduced costs. CSH has brought in 7KH�
$UERU�&RPSDQ\ to manage the community and get costs 
under control. Aron Will of &%5(�6HQLRU�+RXVLQJ�'HEW�
	� 6WUXFWXUHG� )LQDQFH secured a $10.2 million non-
UHFRXUVH�ORDQ�IURP�D�UHJLRQDO�EDQN�ZKLFK�LQFOXGHV�¿YH�
years of interest only and a $2 million earn-out feature. 
The interest rate is less than 300 basis points over LIBOR. 

In the third acquisition, but in high-priced California, 
CSH purchased a 97-unit assisted living community with 
76 assisted living units and 21 memory care units. The 
community was built in 2004 with 63,000 square feet, 
but occupancy has lagged a bit at just 81%. Trailing 12 
months revenue and EBITDA were about $4.4 million 

and $850,000, respectively, with the low occupancy. 
With 95% occupancy, we expect an additional $800,000 
of annualized revenue, all of which should go to the bot-
tom line because operating costs were high even with that 
low occupancy. The purchase price was $23.75 million, 
or $244,850 per unit, and &XVKPDQ�	�:DNH¿HOG repre-
sented the seller. Financing was provided by &LWL�1DWLRQDO�
%DQN, and CSH is bringing in California-based 0%.�
6HQLRU�/LYLQJ to manage it, and we know what they can 
do to increase census.    

The great Southwest was home to the highest priced 
transactions this month, but they were pretty nice com-
munities. In Scottsdale, Arizona, one of the large REITs 
purchased a 216-unit community for what we estimate to 
be just over $350,000 per unit from a private equity fund 
that purchased the property in 2006 for about $319,000 per 
unit. It will be folded into an existing RIDEA structure. At 
the time of the last sale, this community was considered 
to be the premier rental community in Scottsdale, but the 
timing of that purchase was not so great with the recession 
starting two years later. In the eight years since the last sale, 
the unit mix has changed slightly, with 178 independent 
living and 38 assisted living units, converting 14 of the 
,/�XQLWV�WR�DVVLVWHG�OLYLQJ��:H�KDYH�HVWLPDWHG�¿UVW�\HDU�
revenues and EBITDA to be approximately $11.0 million 
and $4.9 million, respectively, which would be a roughly 
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6.4% cap rate. Occupancy has hovered around 90%, so 
if that can be nudged up, we would be looking at another 
$300,000 or more of revenue with minimal expense. Lisa 
Widmier of 9DQW$JH�3RLQWH�&DSLWDO�0DQDJHPHQW rep-
resented the seller. 

In another Southwest transaction, $PHULFDQ�5HDOW\�
&DSLWDO�+HDOWKFDUH�7UXVW�,, just purchased two retire-
ment communities with approximately 269 units in Ari-
]RQD�DQG�1HZ�0H[LFR��7KH�VHOOHU��D�SULYDWH�HTXLW\�¿UP��
purchased these two properties in 2011 for $52.5 million, 
or about $190,000 per unit at the time, and sold the cam-
SXVHV�IRU�D�WLG\�WKUHH�\HDU�SUR¿W�DW�MXVW�DERYH����������
per unit. One is in Sun City and the other in Albuquerque, 
and the combined occupancy is 88%. We believe the cap 
UDWH�LV�DERXW������EDVHG�RQ�KLVWRULFDO�FDVK�ÀRZ��6HQLRU�
/LIHVW\OH�&RUSRUDWLRQ will stay in as manager under a 
RIDEA structure, and Lisa Widmier of Vantage Pointe 
Capital Management represented the seller in what was a 
very quiet, no bidding sales process. 

Colorado saw a lot of acquisition activity in the 
past month with three separate transactions. 6LOYHUVWRQH�
+HDOWK�&DUH�5HDO�(VWDWH, based in Alexandria, Virginia, 
FORVHG�RQ�LWV�¿UVW�DFTXLVLWLRQ��,W�SDUWQHUHG�ZLWK�$UWHPLV�
5HDO�(VWDWH�3DUWQHUV for the acquisition, which may have 

been sold for upwards of $240,000 per unit. The commu-
nity, located in Arvada, has 118 IL units and was built in 
2008; two additional units are used by live-in managers. At 
the time it went under contract, occupancy was 90%, but it 
increased to 98% within a month after closing. The seller 
was +ROLGD\� 5HWLUHPHQW� &RUSRUDWLRQ and the buyer 
plans to bring in Senior Lifestyle Corporation to manage 
the community. *UDQGEULGJH�5HDO�(VWDWH�&DSLWDO ar-
UDQJHG��������PLOOLRQ�LQ�PRUWJDJH�¿QDQFLQJ�ZLWK�%%	7�
5HDO�(VWDWH�&DSLWDO. The seven-year loan has a 30-year 
amortization and an 18-month interest-only feature. The 
two founders of Silverstone are familiar industry names: 
Stephanie Anderson and Frank Small. They are looking to 
grow and have two properties in Texas under agreement 
with seven more in their acquisition pipeline. They are 
looking mostly for IL, AL and memory care properties, 
but will also consider high-end transitional care/rehab 
facilities. 

Kansas-based /HJHQG�6HQLRU�/LYLQJ�PDGH�LWV�¿UVW�
foray into Colorado with the purchase of a 71-unit assisted 
living community in Greeley for approximately $15.25 
million, or $214,800 per unit. The community was built in 
2009 and has 51 assisted living units and 20 memory care 
units. When the acquisition closed, occupancy was above 
95%. .H\�%DQN�SURYLGHG�WKH�PRUWJDJH�¿QDQFLQJ�IRU�WKH�



August 2014 The SeniorCare Investor Page 11 

SeniorCare_Inv                                                    www.seniorcareinvestor.com



August 2014The SeniorCare InvestorPage 12

SeniorCare_Inv                                                    www.seniorcareinvestor.com

deal. Legend also secured some land in a different town 
from the seller for possible future development.    

In the third Colorado deal, and one that was the sec-
RQG�SDUW�RI�DQ�HDUOLHU�WUDQVDFWLRQ�WKLV�\HDU��QRW�IRU�SUR¿W�
%HWKHVGD�6HQLRU�/LYLQJ�&RPPXQLWLHV purchased a 104-
unit assisted living community in Loveland for $17.25 
million, or $165,800 per unit. In February, Bethesda 
closed on another community in Thornton from the same 
seller. Financial details have not been disclosed, but we 
believe EBITDA was just over $1.0 million, which would 
result in a cap rate of 6.1%. Colorado-based 3\PV�&DSLWDO�
0DQDJHPHQW represented the seller and %RQDYHQWXUH�
5HDO�(VWDWH advised the buyer in the transaction.   

There were a few interesting transactions in the 
1RUWKHDVW�� ,Q� WKH�¿UVW� RQH��$YLY�5(,7 (NYSE: AVIV) 
purchased a 126-unit assisted living community and a 
72-unit skilled nursing facility, both of which are located 
in West Yarmouth, Massachusetts (Cape Cod). In addi-
tion, Aviv bought a 93-unit assisted living community in 
:HVWRQ��0DVVDFKXVHWWV��DQ�DIÀXHQW�VXEXUE�RI�%RVWRQ��7KH�
total price was $82.0 million, or $281,800 per unit, and 
they have been leased to Connecticut-based 0DSOHZRRG�
6HQLRU�/LYLQJ for an initial 10-year term with an initial 
cash yield of 8.0% in year one, 8.5% in year two and then 
CPI-based escalators for the remaining years. But that’s 

not all. Aviv also purchased two land parcels and entitle-
ments for the construction of a 75-unit assisted living 
community in West Yarmouth (with an estimated cost of 
$19.8 million) and a 131-unit assisted living  community 
in Brewster, Massachusetts (with an estimated cost of 
$37.3 million), as well as land to build a 50-unit addition 
to the West Yarmouth ALF it purchased, which is expected 
to cost $12.6 million. These land purchases totaled $12.2 
million. The initial cash yield on the new construction is 
expected to be 9.0%.  

The second transaction in the Northeast involved 
a large campus, and it is not often that a successful re-
tirement community has been in the hands of the same 
family for more than 30 years, with the second genera-
tion deciding it was time to retire. Such was the case last 
month with New Jersey-based -XQLSHU� &RPPXQLWLHV 
¿QGLQJ�D�����XQLW�UHWLUHPHQW�FRPPXQLW\�LQ�6WDWH�&ROOHJH��
3HQQV\OYDQLD��7KH�¿UVW�SDUW�RI�WKH�FRPPXQLW\�ZDV�EXLOW�LQ�
1983 with personal care units, which were subsequently 
remodeled and, in 2002, expanded to bring the total to 
87 very attractive units. During that 19-year period, 33 
independent living units, 116 skilled nursing beds and a 
separate 36-unit memory care building were added. Over-
all occupancy is about 91%, something we assume Juniper 
will try to improve on, but they don’t want to change 
too much since the community appears to be humming 
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along. The independent living units, although the small-
est part of the community, are 100% occupied, which is 
a plus if any expansion is in the cards. Annual revenues 
and EBITDA are approximately $16.0 million and $3.25 
million, respectively, for a 20% operating margin. The 
skilled nursing component is nearly 100% private pay 
with a small Medicare census and no Medicaid, unusual 
for that many beds. The purchase price was a very reason-
able $35.5 million, or $129,500 per unit/bed and a cap rate 
of just over 9.1%, which is a market blend of the various 
components. 0HWUR�%DQN�SURYLGHG�WKH�¿QDQFLQJ�DQG�WKH�
ODZ�¿UP�$NHUPDQ�//3 provided legal advice to Juniper.  

For any Hollywood buffs, there was an interesting 
sale last month in Los Angeles just one block from Hol-
lywood Boulevard. The property is an 85-unit residential 
FDUH� IDFLOLW\� WKDW� ZDV� RSHUDWHG� E\� QRW�IRU�SUR¿W�)URQW�
3RUFK�&RPPXQLWLHV in a joint venture with the owner of 
the real estate. The art deco building was built in 1933 and 
occupancy was just 66%, with 73% of that private pay and 
the rest SSI. The majority of the units are one-bedrooms. 
The facility had been losing money on about $1.3 million 
in revenue, mostly because of the low private pay rates, 
which had more to do with Front Porch’s mission than the 
market, as well as the low occupancy. Although we don’t 
know the timing of any changes, and the buyer, 3DFL¿FD� &RPSDQLHV, may want to wait a year or two, but if they 

complete some renovations that could be between $5 and 
$10 million, they could most likely get rates up to $5,000 
per month. That could result in a value near $20 million 
upon stabilized occupancy, providing a nice $5 million to 
$10 million capital return depending on how much they 
invest in renovations. That is because the purchase at $5.0 
million, or $58,800 per unit, will provide some timing 
ÀH[LELOLW\��3OXV��LW�ZRXOG�EH�D�QLFH�ORFDWLRQ�WR�YLVLW��&KULV�
Hyldahl of %OXHSULQW�+HDOWKFDUH�5HDO�(VWDWH�$GYLVRUV 
represented the seller. 

The Southwest region had an uptick in acquisition 
activity. A regional owner/operator purchased two retire-
ment communities in Tulsa and Bristow, Oklahoma. The 
campus in Tulsa has 116 independent living units, 90 
assisted living units and 117 skilled nursing beds. The 
campus in Bristow is much smaller with 106 skilled nurs-
ing beds and just 16 assisted living units. The various 
components of the campuses were built in stages between 
1964 and 1995, and overall occupancy was just 72%. The 
children of the deceased owner took over operations in 
2012, and it is not clear how attuned they were to operating 
such a large asset with more than 216,000 square feet. Rev-
enues and EBITDA were $13.1 million and $1.95 million, 
representing an operating margin of about 15%. Not bad 
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IRU�����RFFXSDQF\��EXW�RQH�WKDW�FDQ�EH�VLJQL¿FDQWO\�LP-
proved upon with better management. The buyer intends 
to increase the occupancy and expand the Medicare census 
in the skilled nursing beds. That should provide a good 
return on the $15.6 million purchase price, or $35,000 per 
bed/unit. Nick Cacciabando and Patrick Byrne of 6HQLRU�
/LYLQJ�,QYHVWPHQW�%URNHUDJH handled the transaction.     

Senior Lifestyle Corporation sold a portfolio of six 
retirement communities in Texas (four) and one each in 
Oklahoma and Florida to a national REIT. The properties 
include 526 independent living units and 323 assisted liv-
ing units. These communities are less than 20 years old 
and average occupancy was 91%. Financial details have 
QRW�EHHQ�GLVFORVHG��EXW�ZH�ZRXOG�DSSUHFLDWH�D�FRQ¿GHQWLDO�
call if you know). Ryan Maconachy and Chad Lavender 
of +)) represented the seller in the transaction.  

A relative newcomer to the seniors housing business 
purchased two small independent living communities in 
secondary markets in Texas about three hours apart from 
each other. They were built in 1996 and have a combined 
116 units and occupancy of 89%, although one is perform-
ing better than the other. Estimated revenues and EBITDA 
were $2.74 million and $630,000, respectively, but there 
hasn’t been a rate increase in a few years. The buyer, 
California-based 7LWDQ�6HQ4XHVW, expects to be able to 

increase the margin from 23% to 31%. Although the price 
has not been disclosed, our estimate is that it was below 
$70,000 per unit.  

Titan SenQuest also purchased an independent liv-
ing community in Grand Rapids, Michigan last month. 
The community was built in 1984 and has 152 units with 
163,000 square feet. The three-story building had been 
owned and managed by the same developer who built it. 
The building was well maintained, but occupancy was 
just 72%. On a trailing 12-month basis, revenues and 
EBITDA were approximately $2.75 million and $1.1 mil-
lion, respectively. The purchase price was $10.3 million, 
or $67,700 per unit. The buyer believes the community 
was overstaffed and the marketing was not what it could 
be. A new marketing director was hired and in two weeks 
there were two net move-ins. It looks as if this will be 
a classic value-add acquisition. /DQFDVWHU� 3ROODUG ar-
UDQJHG��������PLOOLRQ�LQ�PRUWJDJH�¿QDQFLQJ�ZLWK�0LG�
&DS�)LQDQFLDO. We expect to be hearing more from Titan 
SenQuest in the coming months. 

If it is summertime, it must be time to convert a lemon 
into lemonade again. .DQGX�&DSLWDO and its operating af-
¿OLDWH��%ORRP�6HQLRU�/LYLQJ, have found an off-the-beat-
en track, underperforming independent living community 
outside of Shreveport, Louisiana with about 119 units. 

braddubin
Highlight



August 2014 The SeniorCare Investor Page 17 

SeniorCare_Inv                                                    www.seniorcareinvestor.com



August 2014The SeniorCare InvestorPage 18

SeniorCare_Inv                                                    www.seniorcareinvestor.com

Occupancy was just 59%, despite the rest of the market 
being above 85%. But that doesn’t matter, because the 
buyer plans to invest about $1.0 million converting most 
RI�WKH�XQLWV�VR�WKDW�ZKHQ�WKH\�DUH�¿QLVKHG��WKHUH�ZLOO�EH�
just 30 IL units, but with 66 AL and 30 Alzheimer’s units. 
Apparently, the building is beautiful but under managed, 
in a local market with 97% occupancy for assisted living 
DQG�PRVWO\������IRU�$O]KHLPHU¶V��7KH�H[LVWLQJ�¿QDQFLDOV�
are not relevant, so we will do a forecast based on conser-
vative rates of $2,000 for IL, $3,000 for AL and $4,000 for 
Alzheimer’s (these are the low end of ranges). The buyer 
believes they will reach 95% occupancy in 24 months 
(again, conservative), but we used  90% to estimate future 
revenues of about $4.0 million and an operating margin 
of 28% (given the size, that could get to over 30%). That 
results in EBITDA of just over $1.1 million, and with a 
cap rate of 8.0%, the value would come to $13.8 million, 
or $116,000 per unit (or higher with higher occupancy, 
rates and margin). With a purchase price of $5.5 million, 
plus the $1.0 million in renovations, that is a conservative 
doubling of value. Yes, always easier said than done, but 
they have done it before. Lemonade anyone? 

&KDUWZHOO� 5HWLUHPHQW� 5HVLGHQFHV (TSX: CSH.
UN) closed on the acquisition of an 85% interest in two re-
tirement communities with 267 units in Quebec for $41.2 
million, plus a 222-unit community for $134,300 per unit.   

for all of them to continue to grow? One obvious and 
somewhat easier way to grow is to buy smaller competi-
tors, and over the years 9HQWDV (NYSE: VTR) has bested 
its competitors with at least three REIT acquisitions we 
can remember (including a current acquisition in process). 
These REIT-on-REIT deals have accounted for more than 
$10 billion in acquisitions for Ventas over the years (in-
cluding the ACR deal not closed), with the obvious risk of 
picking up some unwanted assets that need to be divested. 
We expect these sorts of transactions will continue, espe-
cially since the size differential among the REITs is huge. 

But what about the individual property and portfolio 
market, is there enough inventory to feed the insatiable 
pipeline demands? Let’s start with the skilled nursing 
market, which we realize is not the primary targeted sec-
tor for REITs right now, but the data is a little more clear. 
In 2007, the REITs owned approximately 1,050 skilled 
QXUVLQJ�IDFLOLWLHV��RU�EHWZHHQ����DQG�����RI�WKH�IRU�SUR¿W�
PDUNHW��ZH�DUH�H[FOXGLQJ�QRW�IRU�SUR¿W�DQG�JRYHUQPHQW�
owned facilities since they are rarely on the REITs’ radar 
screens, but number just under 5,000 facilities). Since the 
last market peak in 2007, REITs have more than doubled 
their holdings of skilled nursing facilities to about 2,170 

Seniors Housing M&A Train Rolls On 
continued from page 1...  
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facilities with 246,000 beds, or almost 20% of the market, 
which today totals approximately 11,000 facilities and 1.5 
PLOOLRQ�EHGV��H[FOXGLQJ�JRYHUQPHQW�DQG�QRW�IRU�SUR¿W���
Recognizing this is a constantly changing number with 
facility closings as well as new construction, it is a fair 
representation of the size of the market. The leading 
REIT owners of skilled nursing facilities include 2PHJD�
+HDOWKFDUH�,QYHVWRUV (NYSE: OHI) with more than 530, 
Ventas with about 360 and +&3��,QF� (NYSE: HCP) with 
just over 300. 

7KH�GLI¿FXOW�SDUW�RI�WKH�DQDO\VLV�LV�WU\LQJ�WR�¿JXUH�
out what percentage of the remaining 80% not currently 
in REIT hands could be potential acquisition targets from 
a quality perspective. We will guestimate less than 50%, 
which would mean perhaps 4,000 properties. The problem 
is that many of them are still in small holdings of one or 
two properties, so they will have to be bought by regional 
FRPSDQLHV�¿UVW��RU�E\�WKH�VPDOOHU�5(,7V��DQG�WKHQ�VROG�
to one of the REITs (that is, if they still want SNFs). The 
point is that there is plenty of inventory, but in the next 
few years the wheat will certainly be separated from the 
chaff in many markets, and that will determine the extent 
of the available (potential) supply. 

The private pay seniors housing market is a little 
PRUH�GLI¿FXOW�WR�DQDO\]H�EHFDXVH�WKH�VXSSO\�QXPEHUV�DUH�

not as available, unlike the strictly licensed skilled nurs-
ing sector. The best estimates are probably from the 1,&, 
which excludes non-market rate properties as well as those 
with fewer than 25 units. They cover the top 99 metro 
markets for their quarterly occupancy, construction and 
rate growth statistics, and they believe these 99 markets 
represent about two-thirds of the total market. We have 
taken some liberties by starting with NIC’s 2010 numbers 
and estimating the growth (which was limited in the post-
recession environment), and then reduced the numbers by 
WKH�&&5&V��ZKLFK�DUH�DERXW�����QRW�IRU�SUR¿W�DQG�QRW�
considered to be acquisition candidates for the REITs. 
With these caveats, we have derived a market with about 
9,500 independent living, assisted living and memory care 
properties with perhaps 825,000 units. These invariably 
LQFOXGH�VRPH�QRW�IRU�SUR¿W�SURSHUWLHV��EXW�PRUH�RQ� WKH�
independent living side.  

At the end of 2007, REITs owned approximately 
1,260 private pay senior living properties with 112,000 
units, according to our rough calculations. Today, that has 
more than doubled to about 2,670 properties with 266,000 
units. If our market size numbers are close, they own about 
30% of the market, or a much higher percentage than in 
the SNF market (20%), even though both have shown 
VLJQL¿FDQW�JURZWK�LQ�5(,7V¶�SRUWIROLRV��$QG�VLQFH�PRVW�
of the new development is in the private pay market, and 
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almost all of it could be REIT acquisition candidates, there 
will be an increasing supply for the REITs. The bottom 
line conclusion is that, with the expected REIT-on-REIT 
deals, plus the still large number of properties in both sec-
tors in private hands, we are not worried about the health 
and growth prospects of the health care REITs. Now, what 
price they pay is another matter, but if they and their ten-
ants survived the Great Recession in reasonable health, it 
is going to take a more cataclysmic event to put a major 
dent in their values. One obvious candidate would be 
soaring interest rates, and while they might rise, few are 
predicting they will soar.        

� )ංඇൺඇർංඇ�1ൾඐඌ 

&DSLWDO� 2QH� 6SHFLDOW\� +HDOWKFDUH� 5HDO� (VWDWH�
closed on  $65 million of HUD loans last month. Carolyn 
Whatley’s Capital One Multifamily team simultaneously 
underwrote three loans for 7HUUDFH�&RPPXQLWLHV worth 
a combined $31 million, one of which we mentioned last 
PRQWK��7KLV�PRQWK��ZH�FDQ�UHSRUW�WKH�UH¿QDQFLQJ�RI�WKH�
two New Hampshire properties, $8.8 million for 70-bed 
Wheelock Terrace in Hanover, and $7.5 million for 71-
bed Windham Terrace in Windham. Capital One’s  Joshua 
Rosen closed on a total of $31.8 million in HUD loans for 
three SNFs.

/DQFDVWHU�3ROODUG’s Kass Matt closed on a $5.6 mil-
lion HUD loan for a 145-unit assisted living community 
in Ohio that is adding 40 memory care units, as well as 
D������PLOOLRQ� ORDQ� WR�¿QDQFH�DQ�H[SDQVLRQ�SURMHFW� IRU�
a CCRC, Mason Christian Village. LP’s Matt Lindsay 
KDQGOHG�WKH�+8'�UH¿QDQFH�RI������PLOOLRQ�IRU�D����EHG�
SNF in Seattle, Washington. Meanwhile, Quintin Harris 
OHG�WKH�UH¿QDQFH�RI�WZR�SURSHUWLHV��D������+8'�ORDQ�IRU�D�
65-unit ALF in Minnesota and a $3.3 million HUD loan for 
a 38-unit ALF in Iowa. Separately, Lancaster Pollard also 
DUUDQJHG����PLOOLRQ�LQ�EDQN�¿QDQFLQJ�WR�IXQG�D�0HGLFDUH�
suite addition for a *UHHQFURIW�&RPPXQLWLHV�property, 
WKH�ODUJHVW�QRW�IRU�SUR¿W�VHQLRU�OLYLQJ�SURYLGHU�LQ�,QGLDQD��

&DSLWDO� )XQGLQJ closed on three bridge loans in 
-XO\��WRWDOLQJ�RYHU�����PLOOLRQ��7KH\�¿UVW�SURYLGHG�D������
PLOOLRQ�EULGJH�ORDQ�UH¿QDQFH�RI�D�����EHG�61)�LQ�7H[DV��
The second was a $10 million loan to provide equity to a 
95-bed SNF in Florida that was originally purchased with 
FDVK��7KLUG��&DSLWDO�)XQGLQJ�¿QDQFHG�WKH�DFTXLVLWLRQ�RI�D�
120-bed SNF in Pennsylvania with an $11.4 million bridge 
ORDQ��$OO�WKUHH�ORDQV�ZLOO�EH�UH¿QDQFHG�ZLWK�SHUPDQHQW�
+8'�¿QDQFLQJ��
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American Realty Capital(1) HCT  $10.67   6.4%     $1,950  7%  $11.00   $9.44 
Aviv REIT AVIV  28.45   5.1       1,320   20   29.36   21.31 
CareTrust REIT(2) CTRE  17.06   -          358  -2   22.35   16.15 
HCP, Inc. HCP  41.53   5.2     18,980   14   45.10   35.50 
Health Care REIT  HCN  63.63   5.0     19,020   19   66.76   52.43 

Healthcare Realty Trust HR  24.70   4.9      2,370   16   26.36   20.85 
LTC Properties  LTC  38.33   5.3      1,340   8   41.84   34.30 
National Health Investors  NHI  59.79   5.2      1,950   7   64.84   53.01 
Newcastle Investment Corp. NCT 4.47   8.9      1,580  -22  5.14   4.29 
Omega Healthcare Investors OHI  36.54   5.5      4,600   23   39.31   27.37 

Sabra Health Care REIT SBRA 27.70   5.5      1,300   6   31.17   21.55 
Senior Housing Properties Tr. SNH  22.86   6.8      4,610   3   25.47   20.70 
Universal Health Realty  UHT  42.06   6.0         544   5   45.80   38.36 
Ventas VTR  63.50   4.6    18,690   11   69.09   54.89 
   (1)  ARC-Healthcare Trust started trading effective April 7, 2014. (3) CareTrust REIT was spun out from The Ensign Group effective June 1 and 
the percentage change is from the initial trading.  

5(,7V

In the month of July, +RXVLQJ�	�+HDOWKFDUH�)L�
QDQFH��//& (HHC) closed three HUD loans for three 
61)V�WRWDOLQJ�������PLOOLRQ��7KH�¿UVW�ZDV�D�����PLOOLRQ�UH-
¿QDQFH�RI�D�����EHG�IDFLOLW\�LQ�/LQFROQ�3DUN��1HZ�-HUVH\��
followed by $24.7 million for a 204-bed SNF in eastern 
1HZ�-HUVH\��7KH�WKLUG�ORDQ�ZDV�D�������PLOOLRQ�UH¿QDQFLQJ�
RI�VL[�SURSHUWLHV�LQ�IRXU�VWDWHV�FORVHG�E\�++&¶V�DI¿OLDWH�
companies, ++&�)XQGLQJ and &RQJUHVVLRQDO�%DQN.  

Matthew Whitlock of the &%5(�6HQLRU�+RXVLQJ�
6HUYLFHV group worked with Fannie Mae to close a $38 
PLOOLRQ�¿UVW�PRUWJDJH��VHFXUHG�E\�D�����XQLW�FRPPXQLW\�
in Rhode Island with IL, AL, MC and private pay skilled 
nursing units.  The seven-year loan has a 30-year amorti-
]DWLRQ��DQG�WKH�¿[HG�LQWHUHVW�UDWH�LV��������RU�DERXW�����
basis points over the seven-year Treasury. Finally, 2DN�
*URYH�&DSLWDO closed on a $2.8 million HUD loan se-
cured by a 54-unit senior living community that was built 
in 1994 and has current occupancy of 100%. Separately, 
&DPEULGJH� 5HDOW\� &DSLWDO closed on a $6.3 million 
+8'�ORDQ�WR�UH¿QDQFH�D�VNLOOHG�QXUVLQJ�IDFLOLW\�ORFDWHG�
in Waterville, Maine.   

In the tax-exempt bond market, =LHJOHU closed on 
��������PLOOLRQ�LQ�ERQG�¿QDQFLQJV�IRU�WZR�&&5&V�DQG�
$140.3 million, or $681,000 per unit, for one independent 
living community. Separately, +HUEHUW�-��6LPV closed on 
a $61.7 million bond issue  for a Type B 344-unit CCRC in 

WKH�3KLODGHOSKLD�PHWUR�DUHD��DQG�D�����PLOOLRQ�¿[HG�UDWH�
bond issue for a 551-unit CCRC located in Westminster, 
Maryland, which is looking to build another Baltimore-
adjacent CCRC.  

 3ൾඈඉඅൾ�2Q�7KH�0RYH 

Kevin Carden has left =LHJOHU and joined 5(',&2�
as senior vice president of acquisitions. REDICO is a full 
service real estate development and investment company 
located in Michigan, which has a major interest in $PHUL�
FDQ�+RXVH�6HQLRU�/LYLQJ with plans for more growth....
$HJLV� /LYLQJ� has promoted Judy Meleliat from chief 
PDUNHWLQJ�RI¿FHU�WR�SUHVLGHQW�RI�WKH�FRPSDQ\��MRLQLQJ�D�
handful of women in the C-suite of the larger senior living 
companies....&%5(� 6HQLRU�+RXVLQJ�*URXS has hired 
Jeff Bothwell as a senior vice president who specializes 
in debt placements for skilled nursing facilities....Isaac 
Losh has joined 6HQLRU�6WDU as vice president of acquisi-
tions, having previously worked at +HDOWK�&DUH�5(,7 
(NYSE: HCN)....Daryl McCombs has joined :RRGELQH�
6HQLRU�/LYLQJ�DV�D�SDUWQHU�DQG�FKLHI�LQYHVWPHQW�RI¿FHU��
Woodbine owns, operates and consults with senior living 
owners and developers on the East Coast....*UH\VWRQH has 
acquired the seniors housing group of $5$, and the new 
unit will be known as *UH\VWRQH�5HDO�(VWDWH�$GYLVRUV. 
Joining from ARA are Mike Garbers and Cody Tremper; 
Cody will be joining brother Cary at Greystone.
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